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KELLER WILLIAMS.

Jessle Teohee asks you, "How Did | Do"?

Jacob and Sonia,

I am pieaged to have been of service ¥ you and hope 1o help you, your famlly, friends or
neighbors with any real estate needs In the future. At this time | would like to ask for your
input on my performance. [ am constantly striving to Improve my services to enhance the
customers satisfaction. Your opinfon Ig very Important to me and | thank you In advance
for taking the time to complete this survey and return it in the pro-pald envelope enclosed.
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What did you m:e I dlallko about me workmy wlth / far ynu?

Would you fel oo ; fortabis recommending me to your f-nmy, Manus and businm R
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. What sreas_could stand Impravement? (plesse, dont be-shy . constructive criticism Is what
haelps me improve my systems and growi)

Briefly Describe your nxpnﬂencn &"'@ Jmh Teshoo as your Real Esiate Advocate:
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