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Jessie Teehee asks you, "How Did | Do"?

Tim and Bridget,

Y4
You were represented asa /. Buyer Seller Both

E)_(cellent Sat

Knowledge of Real Estate
Keeping You Informed

Efficiency and Effectiveness

Courtesy & Cooperation fx
Explaining Selling/Marketing Process
Explaining Buying/Closing Process
Problem Solving

Avallability / Communication

Use of Technotogy

Resources (Inspectors, Lenders, efc)
Overall Impression Of Service
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May [ use you as a reference?

Would you feel comfortable recommending me to your family, friends and business
associates? A Yes No

What did you like / dislike about me working with / for you?
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WVhat arcas could stand improvement? (please, dont be shy constructive criticism is what

frelps me improve my systems and growl)
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Briefly Desciibe ypur experience with Jessie Teehee as your Real Estate Advoigﬁ
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5629 N Classen Blulevard, Oklahioma City, Oklahoma 73118
(405) 948-7500



